
GreenJapan Quick Overview

Developing Strong Business 
Relationships in Japan
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Seeking new Clean Technologies, 
Products or Investment Opportunities 

GreenJapan helps you establish 
strong Relationships with Cleantech 

SMEs and Innovators in Japan
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We rely on two complementary approaches to help our clients achieve great business deals in the Japanese Cleantech
sector:

ï We provide a B2B web-based platform which proactively promotes Japanese Technologies in the
Cleantech sector. The platform enables:
Å Japanese Businesses to develop sales and find new partners worldwide by enabling them to easily

build their brands, showcase their technologies, market their products and generate leads,
Å Global Businesses to find products, technologies or potential business partners and request

corresponding offers.

ï GreenJapan provides Custom Services to help our customers establish strong relationships with business
partners or investment prospects. We rely on longstanding relationships with key actors in the Japanese
business sector, a wide network of Japanese SMEs and entrepreneurs and a multicultural team,
experienced in conducting business in Japan, India, the USA and Europe.
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What we do

What does GreenJapan do
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GreenJapan brings together a diverse team of 
professionals and entrepreneurs, including:

Who is behind GreenJapan 

Finance Support

Nirmala Teiva - CEO

Nirmala Teiva is an MBA Graduate from Hosei University and a Member of Japan Development Engineering society. She has more then

10 years working experience in Japan (GE, Temple University, Tokyo Vocational College) and has been involved in various Startups.

Nirmala is expereienced in Kaizen, Quality, Supply Chain Management and Information Technology. Business domains: Japan

Cleantech Business Promotion, Supply Chain Management, Kaizen consulting, TQC, CleanTech Fund Raising.

Nobuhiro Takata - COO

Nobuhiro Takata has over 25 years experience with MITSUI & Co., Ltd. in a variety of sectors including Machinery and Information

Technology. Additionally, he is a board member for start-ups such as Acqua clara water business and Megachips. He has introduced

new products, played a key role in Mitsui CorporationôsSubsidiary startups. Takata also has wide experience in the Indian market due to

his three year tenure in Mumbai, where he implemented several landmark transactions including Mangalore Refinery, aircraft leasing,

etc. Takata is also a representative of a Japan office of an Indian consulting firm.

Masaru Koga - Ph.D

Masaru Koga has been part of the team at Hitachi and Hitachi Research Institute, Agilent Technologies, Innovation Engine. He has rich

experience in global marketing and investment. He is a university graduate with specialization in System Engineering in Electricity and

Electrons. Koga studied global business management in England. He has also established an independent consulting firm providing

strategic management, business, and financial consulting services to start-ups, foreign companies, etc

Yasufumi Ogawa - U.S. CPA (Illinois)

Yasufumi Ogawa has worked for Citibank N.A. and Ernst & Young Transaction Advisory Services for several years. His experience lies

in financial management & structuring, and corporate finance in roles such as M&A advisory, due diligence, valuation, restructuring, etc.

Ogawa established an independent consulting firm and corporate association providing global corporate advisory services at any stage

for companies.

Sourcing Services
Xavier Auclert - Sourcing Services Developer

Xavier holds a MSc in Mechanical Engineering (ENSMA, France) and a Ms in Purchasing (EM Lyon Business School, France). Since

graduating, he has worked in the European sourcing teams of GE and later Asahi Glass Company where he has managed different

sourcing portfolios. Before moving to Japan, Xavier has lived in several countries in Europe and North America. He speaks French,

English, conversational German and is learning Japanese.

Leadership
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Specific relationships 
between corporations

Business Etiquette 

Specific relationships 
between People

Regulations

Language

Perception of Risk

Communication Style
Specific decision 
making process

GreenJapan has developed an extensive Network of 
SMEs and Masters Local Business Practices 

Confidentiality 

How does GreenJapan overcome the 
barriers of doing business in Japan

The Key to doing Business in Japan is in Building and 
Maintaining Personal Relationships


